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​Overview of the Acquisition​

​On December 1, 2020 Salesforce acquired Slack Technologies in a cash and stock transaction for​

​an amount of $27.7 billion. The motives for this acquisition were that Salesforce wanted to diversify its​

​strategy, accelerate its digital transformation, and ease some competitive pressure from Microsoft. The​

​deal integrated slacks interface into Salesforce’s Customer 360 platform. This created a new operating​

​system that leverages Slack’s ability to integrate with over 2,400 apps. This transaction looks to disrupt​

​the market by horizontally integrating CRM data with company collaboration as well as target a software​

​services industry that is growing at 37% year-on year according to Gartner Inc. From the agreement,​

​Slack shareholders are entitled to $26.79 in cash and 0.0776 shares of Salesforce common stock per share.​

​Ultimately, the acquisition looks for future growth through the combination of the Salesforce ecosystem​

​with Slack’s “all digital” corporate world.​

​Stock Market Reaction​

​The market's reaction to the Salesforce acquisition of Slack unfolded in 2 phases: the initial rumor​

​and the official announcement date. The news was first reported on November 25, 2020, and the official​

​announcement was on December 1, 2020. The $27.7 billion deal was structured as a cash and stock swap​

​where Slack shareholders would receive $26.79 in cash and .0776 shares of Salesforce common stock for​

​each Slack share. As news of the acquisition unfolded, the market had different reactions for the different​

​stocks. For Slack, there was a surge in stock price from $28 to $40, as investors anticipated an upcoming​

​buyout. Salesforce’s stock saw a decrease from $260 to $246. At this time, the movement in the S&P 500​

​was a growth of 3550 to 3592. These movements are illustrated in Appendix B. This makes it clear that​

​the potential decrease in Salesforce’s price is instead due to the acquisition rumors rather than due to​

​market changes. When the deal was officially announced on December 1, 2020 the market’s focus shifted.​

​After the stock had been priced in, there were analyst concerns expressed over the high integration costs​

​of Slack, as well as additional bidder pressure that caused Salesforce to rush the deal and pay more than is​
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​aligned with the potential synergies valuations. There was a 55% premium that Salesforce paid to Slack,​

​including borrowing 10 billion in order to finance this deal. In addition to the bidder pressure of another​

​potential acquirer, Salesforce’s growing competition with Microsoft in the customer relationship​

​management software market also led to an increase in the premium paid. This consequently caused​

​Salesforce’s stock to drop from $241 to $220. The acquisition was closed on July 20, 2021 at which point​

​Slack’s stock was no longer listed on the stock exchange. In the months following the close of the​

​transactions, Salesforce stock rallied to a record high of $300 in November 2021. However, this didn’t​

​last long as high inflation and high interest rates in 2022 pushed the stock to a low of $130 in December.​

​However, this decline in value of the stock was driven by macroeconomic trends rather than a poor​

​decision in the acquisition of slack. In response to the low stock price in 2022, the company initiated​

​large-scale layoffs in 2023 as well as investment into the new and popular artificial intelligence. This​

​propelled the stock to prices higher than in 2022 but still not quite as high as pre-2022 times. Appendix A​

​shows the price of Salesforce compared to the price of the Nasdaq Index, where it is visible that​

​Salesforce followed in a similar direction (Nasdaq is used to show a better comparison to other tech​

​companies).​

​Accounting Analysis​

​Salesforce.com, Inc. (“Salesforce”) acquired Slack Technologies, Inc. (“Slack”) in July 2021​

​using a two-step merger structure. Salesforce formed two wholly-owned subsidiaries, Skyline Strategies I,​

​Inc. (a Delaware corporation) and Skyline Strategies II, LLC (a Delaware LLC). First, Skyline Strategies​

​I, Inc. merged into Slack, with Slack surviving as a wholly-owned subsidiary of Salesforce; immediately​

​thereafter, Slack merged into Skyline Strategies II, LLC, which was renamed Slack Technologies, LLC.​

​This structure made Slack an indirect, wholly-owned subsidiary of Salesforce upon closing. The deal was​

​accounted for as a business combination under ASC 805, so Salesforce recognized Slack’s identifiable​

​assets and liabilities at fair value as of the acquisition date and produced consolidated statements.​
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​Under the merger agreement, Slack stockholders received a mix of cash and stock: $26.79 in cash​

​plus 0.0776 shares of Salesforce common stock per Slack share, valuing the deal at approximately $27.7​

​billion in enterprise value based on Salesforce’s share price just before announcement. The consideration​

​breakdown is provided in Appendix E below. Salesforce funded the cash portion with cash on hand and​

​new debt, including $8.0 billion of bonds issued in June 2021, and arranged a $10 billion 364-day bridge​

​loan facility that was ultimately not fully utilized due to the bond issuance (Bloomberg). The stock​

​portion was funded through issuance of new Salesforce shares to Slack shareholders. After closing, Slack​

​became an operating unit of Salesforce and continued to be led by Slack’s existing CEO, maintaining​

​Slack’s management and operations.​

​The acquisition materially affected Salesforce’s financial statements through purchase price​

​allocation. As of July 21, 2021, Salesforce recorded Slack’s identifiable assets and liabilities at fair value;​

​the excess of consideration over the fair value of Slack’s net identifiable assets was recorded as goodwill.​

​Appendix C summarizes Slack’s book value versus fair value at acquisition. Salesforce recognized new​

​identifiable intangible assets of $6.35 billion (breakdown in Appendix D) and made other fair value​

​adjustments, including increasing the liability for Slack’s convertible notes, adjusting deferred revenue,​

​and recognizing related deferred tax effects. Overall, total acquisition accounting premium was $26.18​

​billion, including $21.41 billion of goodwill.​

​From a balance sheet perspective, Salesforce added Slack’s assets like cash, accounts receivable,​

​right-of-use lease assets and liabilities like deferred revenue and debt at fair value. For instance, Slack’s​

​convertible senior notes were carried at about $662 million on Slack’s books but recorded at​

​approximately $1.34 billion fair value by Salesforce. On the income statement, the $6.3 billion of​

​identified intangibles are amortized over their useful lives, increasing future amortization expense.​

​Goodwill is not amortized but must be tested for impairment annually or upon triggering events, and any​

​impairment would be a one-time loss if Slack underperforms. Salesforce also expensed direct transaction​
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​costs, including banker and legal fees, with approximately $54 million recorded in FY2022 Q2 within​

​general and administrative expense. Slack’s revenue and operating income were included from closing​

​onward. Salesforce expected Slack to contribute about $1.5B of revenue in FY2023. This revenue is​

​included in “Platform and Other” on Salesforce’s income statement.​

​Management has discretion in areas that could distort reporting, particularly the allocation of​

​purchase price between finite-lived intangibles and goodwill and the useful lives assigned to amortizable​

​intangibles. Higher goodwill allocations avoid amortization expense and management may be​

​incentivized to over-allocate to goodwill to improve short-term post-acquisition earnings. Harvard Law​

​School research notes that CEOs with earnings-tied bonuses or performance targets may have incentives​

​to record a larger share of purchase price as goodwill (Harvard Article). Similarly, if Slack​

​underperforms, management could face pressure to delay goodwill impairment recognition to avoid​

​additional expense.​

​Financial Performance​

​Analysis of financial performance evaluates Salesforce’s financial performance before and after​

​acquiring Slack. The goal is to determine whether the acquisition aligned with management's expectations​

​for the deal. The analysis will include a time horizon of two years on either side of the acquisition with​

​some contextualization of long-term effects. The analysis will be primarily based on the publicly available​

​financial statements and management commentary.​

​First, profitability ratios must be analyzed to consider how Slack’s integration into Salesforce​

​impacted revenue and cost. Salesforce’s gross margin (Appendix H: Gross Margin Trend) declined around​

​5% after the acquisition (S&P Capital IQ). This was to be expected given the higher hosting and support​

​costs in Slack’s business model. While gross margin grew back up in 2024, the recovery was slower than​

​anticipated (S&P Capital IQ). Although management initially predicted synergies would drive efficiency,​

​the data suggests 2024 recovery relied on cost cutting initiatives rather than deal synergies.  Next,​
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​operating margin declined post-acquisition (Appendix I: Operating Margin Trend). The declining rate was​

​not helped by the acquisition. The deal created special operating costs that made the operating margin​

​plummet in the year of the deal and recovered slightly in the following years. Although there may have​

​been some revenue synergies offered by the deal, the overall cost of restructuring negatively affects​

​operating income. Finally, the profit margin fell in the years after the acquisition as well (S&P Capital​

​IQ). The additional amortization of Slack’s assets and honoring of pre-acquisition compensation plans for​

​Slack employees suppressed profitability despite a rise in revenue.​

​Revenue growth rate indicates how Slack’s acquisition impacted growth metrics aligned with the​

​purpose of the deal. The revenue growth rate held constant in the year following the acquisition however,​

​the few years following the acquisition experienced a fall in revenue growth (Appendix K: Revenue​

​Growth Rate Trend). The acquisition was not the main factor impacting the growth rates as the pandemic​

​caused a slowdown in enterprise spending. Although the spending halt was the major cause of declining​

​growth, the cross-selling prospect of the acquisition was not as strong as management expected it to be.​

​Next, efficiency ratios will be analyzed to determine how efficiently Salesforce used its assets​

​which increased significantly after the acquisition due to goodwill and intangibles (Appendix F: ROA and​

​ROE). The acquisition initially deflated the return on assets ratio because of the dilution due to the​

​goodwill and intangibles. The ROA did not return to pre-acquisition levels until 2024 when Salesforce​

​restructured and implemented a cost driven strategy (S&P Capital IQ). Return on equity behaved in a​

​similar manner due to the issuance of new equity by Salesforce. This deflated the ratio significantly and​

​did not recover until 2024 with the restructuring (S&P Capital IQ). The asset turnover ratio initially​

​declined due to non-productive goodwill; however, it gradually improved in the following years as Slack​

​integrated into Salesforce (Appendix L: Asset Turnover).​

​Looking holistically at the acquisition against its objectives, there were two primary objectives:​

​drive revenue synergies through cross selling and achieving long term scale. Through the analysis above​
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​we can see there was a disconnect between expectations and outcomes. The integration of Slack into​

​Salesforce was intended to accelerate growth through cross-selling; however the revenue growth rate was​

​short of management's expectations. Similarly regarding long term scale, the transaction had more​

​short-term economic burdens than expected. The infrastructure costs of Slack as well as potential​

​goodwill dilution outweighed the immediate gains. Therefore, while the acquisition of Slack initially​

​boosted gross revenue, key financial ratios declined. Salesforce was able to recover and grow in 2024​

​however this was led through internal restructuring/cost savings program and not the synergies through​

​the acquisition.​

​Conclusion​

​After the conducted report of the Salesforce acquisition of Slack, we believe that the acquisition​

​has shown mixed results. On the one hand it has successfully expanded Salesforce’s product ecosystem​

​through integrating Slack however the company has struggled to justify the $27.7 billion acquisition and​

​the high premium paid. Through our stock market reaction we saw the stock drop due to investor​

​skepticism of this acquisition and while the price did recover in the future it was heavily driven by the​

​beginning of the AI boom. In the financial performance analysis we saw that while gross revenue had​

​increased the deal had a negative effect on the key financial metrics (such as gross margin, ROA, and​

​ROE) due to significant amortization expenses and stock market dilution. In the end, the integration of the​

​target was not what Salesforce had anticipated and the integration cost outweighed the financial benefits.​

​The limitations of our analysis are mostly from macroeconomic trends. During the post acquisition period​

​there was extreme macroeconomic volatility which included slow down from the pandemic, high​

​inflation, and the beginning of the AI boom. These factors made it slightly difficult to isolate the impact​

​of the deal on Salesforce. Nonetheless through our analysis we believe that the integration costs​

​outweighed the financial benefits from the acquisition.​
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​Appendices​

​Appendix A​

​Appendix B​

​Dates​ ​Salesforce (CRM)​ ​Slack​ ​S&P 500 (^GSPC)​

​2020-11-10​ ​258​ ​28​ ​3550​

​2020-11-24​ ​260​ ​29​ ​3592​

​2020-11-25​ ​246​ ​33​ ​3627​

​2020-12-01​ ​241​ ​43​ ​3662​

​2020-12-01​ ​220​ ​42​ ​3670​

​2020-12-10​ ​222​ ​42​ ​3691​
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​Appendix C​

​Appendix D​

​Appendix E​
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​Appendix F​

​Appendix G​
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​Appendix H​

​Gross margin is calculated by revenue minus COGS and then divided by revenue.​

​Appendix I​

​Operating margin is calculated by operating income (EBIT) divided by revenue.​
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​Appendix J​

​Appendix K​
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​Appendix L​

​Asset turnover is calculated by net sales divided by average total assets.​
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​Appendix M: Financial Statements of Acquiring Company​
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​Appendix N: Financial Statements of the Target Company​
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​Appendix O​

​Articles​

​Salesforce Signs Definitive Agreement to Acquire Slack​

​SAN FRANCISCO, Dec. 1, 2020 – Salesforce (NYSE: CRM), the global leader in CRM, and​
​Slack Technologies, Inc. (NYSE: WORK), the most innovative enterprise communications​
​platform, have entered into a definitive agreement under which Salesforce will acquire Slack.​
​Under the terms of the agreement, Slack shareholders will receive $26.79 in cash and 0.0776​
​shares of Salesforce common stock for each Slack share, representing an enterprise value of​
​approximately $27.7 billion based on the closing price of Salesforce’s common stock on​
​November 30, 2020.​

​Combining Slack with Salesforce Customer 360 will be transformative for customers and the​
​industry. The combination will create the operating system for the new way to work, uniquely​
​enabling companies to grow and succeed in the all-digital world.​

​“Stewart and his team have built one of the most beloved platforms in enterprise software​
​history, with an incredible ecosystem around it,” said Marc Benioff, Chair and CEO, Salesforce.​
​“This is a match made in heaven. Together, Salesforce and Slack will shape the future of​
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​enterprise software and transform the way everyone works in the all-digital,​
​work-from-anywhere world. I’m thrilled to welcome Slack to the Salesforce Ohana once the​
​transaction closes.”​

​“Salesforce started the cloud revolution, and two decades later, we are still tapping into all the​
​possibilities it offers to transform the way we work. The opportunity we see together is massive,”​
​said Stewart Butterfield, Slack CEO and Co-Founder. “As software plays a more and more​
​critical role in the performance of every organization, we share a vision of reduced complexity,​
​increased power and flexibility, and ultimately a greater degree of alignment and organizational​
​agility. Personally, I believe this is the most strategic combination in the history of software, and​
​I can’t wait to get going.”​

​Slack to Become the New Interface for Salesforce Customer 360​

​Salesforce is the #1 CRM that enables companies to sell, service, market and conduct commerce,​
​from anywhere. Slack brings people, data and tools together so teams can collaborate and get​
​work done, from anywhere. Slack Connect extends the benefits of Slack to enable​
​communication and collaboration between a company’s employees and all its external partners,​
​from vendors to customers.​

​Slack will be deeply integrated into every Salesforce Cloud. As the new interface for Salesforce​
​Customer 360, Slack will transform how people communicate, collaborate and take action on​
​customer information across Salesforce as well as information from all of their other business​
​apps and systems to be more productive, make smarter, faster decisions and create connected​
​customer experiences.​

​Slack To Expand Enterprise Footprint as Part of the World’s #1 CRM​

​Slack serves leading organizations in every industry around the world, from the fastest growing​
​startups  to Fortune 500 companies, such as Starbucks, Target and TD Ameritrade, along with​
​leading academic institutions, non-profits, and governments in more than 150 countries.​
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​As part of the world’s #1 CRM, Slack will be able to expand its presence in the enterprise, not​
​just among Salesforce customers, but for any company undergoing digital transformation. Upon​
​the close of the transaction, Slack will become an operating unit of Salesforce and will continue​
​to be led by CEO Stewart Butterfield.​

​Combination to Form the Largest Open Ecosystem of Apps and Workflows for Business​

​Connecting people and data across systems, apps and devices is one of the biggest challenges​
​companies face in today’s all-digital world.​

​Slack’s open platform seamlessly integrates with more than 2,400 apps that people use to​
​collaborate, communicate and get work done. With the largest enterprise app ecosystem, the​
​Salesforce platform is the easiest way to build and deliver apps to connect with customers in a​
​whole new way.​

​Together, Salesforce and Slack will create the most extensive open ecosystem of apps and​
​workflows for business and empower millions of developers to build the next generation of apps,​
​with clicks not code.​

​Details on the Proposed Transaction​

​The board of directors of each of Salesforce and Slack have approved the transaction and the​
​Slack board recommends that Slack stockholders approve the transaction and adopt the merger​
​agreement. The transaction is anticipated to close in the second quarter of Salesforce’s fiscal year​
​2022, subject to approval by the Slack stockholders, the receipt of required regulatory approvals​
​and other customary closing conditions.​

​Salesforce has also entered into a voting agreement with certain stockholders of Slack common​
​stock, under which each such stockholder has agreed to vote all of their Slack shares in favor of​
​the transaction at the special meeting of Slack stockholders to be held in connection with the​
​transaction, subject to certain terms and conditions. The Slack shares subject to the agreement​

​20​



​represent approximately 55% of the current outstanding voting power of the Slack common​
​stock.​

​Salesforce expects to fund the cash portion of the transaction consideration with a combination​
​of new debt and cash on Salesforce’s balance sheet. Salesforce has obtained a commitment from​
​Citigroup Global Markets Inc., Bank of America, N.A. and JPMorgan Chase Bank, N.A. for a​
​$10.0 billion senior unsecured 364-day bridge loan facility, subject to customary conditions.​

​About Slack​

​Slack has transformed business communication. It’s the leading channel-based messaging​
​platform, used by millions to align their teams, unify their systems, and drive their businesses​
​forward. Only Slack offers a secure, enterprise-grade environment that can scale with the largest​
​companies in the world. It is a new layer of the business technology stack where people can work​
​together more effectively, connect all their other software tools and services, and find the​
​information they need to do their best work. Slack is where work happens.​

​Slack and the Slack logo are trademarks of Slack Technologies, Inc. or its subsidiaries in the U.S.​
​and/or other countries. Other names and brands may be claimed as the property of others.​

​Advisors​

​BofA Securities, Inc. is serving as exclusive financial advisor to Salesforce and Wachtell, Lipton,​
​Rosen & Katz and Morrison & Foerster LLP are serving as legal counsel to Salesforce. Qatalyst​
​Partners LP and Goldman Sachs & Co LLC are serving as financial advisors to Slack. Latham &​
​Watkins LLP and Goodwin Procter LLP are serving as legal counsel to Slack.​

​Forward-Looking Statements​

​This communication relates to a proposed business combination transaction between​
​Salesforce.com, Inc. (“Salesforce”) and Slack Technologies, Inc. (“Slack”). This communication​
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​includes forward-looking statements within the meaning of Section 27A of the Securities Act of​
​1933 and Section 21E of the Securities Exchange Act of 1934. Forward-looking statements relate​
​to future events and anticipated results of operations, business strategies, the anticipated benefits​
​of the proposed transaction, the anticipated impact of the proposed transaction on the combined​
​company’s business and future financial and operating results, the expected amount and timing​
​of synergies from the proposed transaction, the anticipated closing date for the proposed​
​transaction and other aspects of our operations or operating results. These forward-looking​
​statements generally can be identified by phrases such as “will,” “expects,” “anticipates,”​
​“foresees,” “forecasts,” “estimates” or other words or phrases of similar import. It is uncertain​
​whether any of the events anticipated by the forward-looking statements will transpire or occur,​
​or if any of them do, what impact they will have on the results of operations and financial​
​condition of the combined companies or the price of Salesforce or Slack stock. These​
​forward-looking statements involve certain risks and uncertainties, many of which are beyond​
​the parties’ control, that could cause actual results to differ materially from those indicated in​
​such forward-looking statements, including but not limited to: the impact of public health crises,​
​such as pandemics (including coronavirus (COVID-19)) and epidemics and any related company​
​or government policies and actions to protect the health and safety of individuals or government​
​policies or actions to maintain the functioning of national or global economies and markets; the​
​effect of the announcement of the merger on the ability of Salesforce or Slack to retain and hire​
​key personnel and maintain relationships with customers, suppliers and others with whom​
​Salesforce or Slack do business, or on Salesforce’s or Slack’s operating results and business​
​generally; risks that the merger disrupts current plans and operations and the potential difficulties​
​in employee retention as a result of the merger; the outcome of any legal proceedings related to​
​the merger; the ability of the parties to consummate the proposed transaction on a timely basis or​
​at all; the satisfaction of the conditions precedent to consummation of the proposed transaction,​
​including the ability to secure regulatory approvals on the terms expected, at all or in a timely​
​manner; the ability of Salesforce to successfully integrate Slack’s operations; the ability of​
​Salesforce to implement its plans, forecasts and other expectations with respect to Salesforce’s​
​business after the completion of the transaction and realize expected synergies; and business​
​disruption following the merger. These risks, as well as other risks related to the proposed​
​transaction, will be included in the registration statement on Form S-4 and proxy​
​statement/prospectus that will be filed with the Securities and Exchange Commission (“SEC”) in​
​connection with the proposed transaction. While the list of factors presented here is, and the list​
​of factors to be presented in the registration statement on Form S-4 are, considered​
​representative, no such list should be considered to be a complete statement of all potential risks​
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​and uncertainties. For additional information about other factors that could cause actual results to​
​differ materially from those described in the forward-looking statements, please refer to​
​Salesforce’s and Slack’s respective periodic reports and other filings with the SEC, including the​
​risk factors identified in Salesforce’s and Slack’s most recent Quarterly Reports on Form 10-Q​
​and Annual Reports on Form 10-K. The forward-looking statements included in this​
​communication are made only as of the date hereof. Neither Salesforce nor Slack undertakes any​
​obligation to update any forward-looking statements to reflect subsequent events or​
​circumstances, except as required by law.​

​No Offer or Solicitation​

​This communication is not intended to and shall not constitute an offer to buy or sell or the​
​solicitation of an offer to buy or sell any securities, or a solicitation of any vote or approval, nor​
​shall there be any sale of securities in any jurisdiction in which such offer, solicitation or sale​
​would be unlawful prior to registration or qualification under the securities laws of any such​
​jurisdiction. No offering of securities shall be made, except by means of a prospectus meeting the​
​requirements of Section 10 of the U.S. Securities Act of 1933, as amended.​

​Additional Information about the Merger and Where to Find It​

​In connection with the proposed transaction, Salesforce intends to file with the SEC a​
​registration statement on Form S-4 that will include a proxy statement of Slack and that also​
​constitutes a prospectus of Salesforce. Each of Salesforce and Slack may also file other relevant​
​documents with the SEC regarding the proposed transaction. This document is not a substitute​
​for the proxy statement/prospectus or registration statement or any other document that​
​Salesforce or Slack may file with the SEC. The definitive proxy statement/prospectus (if and​
​when available) will be mailed to stockholders of Salesforce and Slack. INVESTORS AND​
​SECURITY HOLDERS ARE URGED TO READ THE REGISTRATION STATEMENT,​
​PROXY STATEMENT/PROSPECTUS AND ANY OTHER RELEVANT DOCUMENTS THAT​
​MAY BE FILED WITH THE SEC, AS WELL AS ANY AMENDMENTS OR SUPPLEMENTS​
​TO THESE DOCUMENTS, CAREFULLY AND IN THEIR ENTIRETY IF AND WHEN​
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​THEY BECOME AVAILABLE BECAUSE THEY CONTAIN OR WILL CONTAIN​
​IMPORTANT INFORMATION ABOUT THE PROPOSED TRANSACTION. Investors and​
​security holders will be able to obtain free copies of the registration statement and proxy​
​statement/prospectus (if and when available) and other documents containing important​
​information about Salesforce, Slack and the proposed transaction, once such documents are filed​
​with the SEC through the website maintained by the SEC at http://www.sec.gov. Copies of the​
​documents filed with the SEC by Salesforce will be available free of charge on Salesforce’s​
​website at www.salesforce.com/investor or by contacting Salesforce’s Investor Relations​
​department at investor@salesforce.com. Copies of the documents filed with the SEC by Slack​
​will be available free of charge on Slack’s website at investor.slackhq.com or by contacting​
​Slack’s Investor Relations department at ir@slack.com.​

​Participants in the Solicitation​

​Salesforce, Slack and certain of their respective directors and executive officers may be deemed​
​to be participants in the solicitation of proxies in respect of the proposed transaction. Information​
​about the directors and executive officers of Salesforce, including a description of their direct or​
​indirect interests, by security holdings or otherwise, is set forth in Salesforce’s proxy statement​
​for its 2020 Annual Meeting of Stockholders, which was filed with the SEC on May 1, 2020, and​
​Salesforce’s Annual Report on Form 10-K for the fiscal year ended January 31, 2020, which was​
​filed with the SEC on March 5, 2020, as well as in a Form 8-K filed by Salesforce with the SEC​
​on June 1, 2020. Information about the directors and executive officers of Slack, including a​
​description of their direct or indirect interests, by security holdings or otherwise, is set forth in​
​Slack’s proxy statement for its 2020 Annual Meeting of Stockholders, which was filed with the​
​SEC on May 5, 2020, and Slack’s Annual Report on Form 10-K for the fiscal year ended January​
​31, 2020, which was filed with the SEC on March 12, 2020. Other information regarding the​
​participants in the proxy solicitations and a description of their direct and indirect interests, by​
​security holdings or otherwise, will be contained in the proxy statement/prospectus and other​
​relevant materials to be filed with the SEC regarding the proposed transaction when such​
​materials become available. Investors should read the proxy statement/prospectus carefully when​
​it becomes available before making any voting or investment decisions. You may obtain free​
​copies of these documents from Salesforce or Slack using the sources indicated above.​
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​Article 2​

​Slack stock hits record highs as traders buy the Salesforce rumor​

​Slack stock closed at a fresh all-time high on Monday as traders continued to buy ahead of cloud​
​kingpin Salesforce’s rumored acquisition.​

​Wind of the deal has now boosted Slack’s share price more than 45% in just three days of trade.​

​Slack stock even set a new record intraday high of $43.69 early Tuesday morning; in the green​
​over 90% year-to-date, but only up roughly 12% since its IPO in June 2019.​

​Its previous intraday and closing records were $42 (June 20, 2019) and $40.70 (November 25,​
​2020).​

​That’s far behind benchmark indices like the S&P 500 and the NASDAQ 100, which have​
​returned 22% and 59% since Slack’s initial New York Stock Exchange listing.​

​But what’s been a stellar year for ‘stay-at-home’ tech stocks like Zoom and Amazon hasn’t​
​converted quite so well for workplace comms darling Slack.​

​[Read: Square stock on fire: Jack Dorsey’s beard sets 3 share price records in 3 days]​

​In September, the company’s stock fell up to 20% after posting earnings that showed quarterly​
​revenues growing 50% year-on-year — which sounds great but pales in comparison to Zoom’s​
​revenue, which reportedly jumped 355% throughout the pandemic.​
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​On the other hand, traders pumped Salesforce stock nearly 30% after it posted healthy revenue​
​growth in August. However, the company’s share price has fallen a few points since the Slack​
​rumors began.​

​The market waits for more details on Salesforce’s Slack buyout​

​There’s currently no word on how much Salesforce is prepared to pay for Slack. CNBC cited​
​sources familiar with the matter who said the deal could value Slack at a premium, and might be​
​made half in cash and half in stock.​

​Slack’s market value is now a touch under $25 billion. If Salesforce is willing to pay more, it​
​could push the company’s stock price higher.​

​But, the opposite could occur if traders have already ‘priced in’ Salesforce’s potential valuation,​
​considering its share price has already risen 45% in the past few days.​

​Analysts say Salesforce’s acquisition of Slack would help the San Francisco SaaS-lord reimagine​
​itself as a hip, young, and relevant brand for tech-savvy workplaces.​

​More details are expected to drop after Tuesday’s trading session has ended.​
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​Sources​
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